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Studebaker Merges Sales 
Activities of 3 Corporations 
With Hoffman as President 


S. P. A. R. Sales Corporation Includes Studebaker, | 


Pierce-Arrow and Rockne Divisions; Each 
to Retain Separate Identities 


South Bend, May 


17.—Studebaker 
nounces the consolidation of certain of the sales activities of | 
all its divisions under the direction of the Studebaker-Pierce- | 


Corporation an- 


Arrow-Rockne Sales Corporation, 


QP 


P. G. Hoffman, vice-president of 


Studebaker Corp., will be president 
of S. P. A. R. Sales Corporation, R. 
H. Faulkner and J. M. Cleary, both 
Studebaker Corporation vice-presi- 
dents, will be vice-presidents of the 
sales corporation. E, C. 
will continue as vice-president in 
charge of parts and accessory divi- 
sion of the sales corporation, with 
G. D. Keller as general sales man- 
ager and L. K. Manley manager 
of branches. 

Under the consolidation plan, each 
of the various Studebaker divisions 
will retain their separate identities, 
as each of the Studebaker, Rockne 
and Pierce-Arrow units will handle 
their own sales promotional activi- 
ties and advertising. 

The consolidation move is ex- 
pected to produce the economies and 
efficiency of a consolidated opera- 


as 


tion vith ie advantages of far 
more ae ive and effective sales 
prom:.'on and advertising that 


come through independent operation 
of the various Studebaker divisions, 
it is stated by company Officials. 
It is stated that the S. P. A. R. 
Sales Corporation will 
matters of dealer policy as between 
the companies. Each _ individual 
company, however, is to have com- 
plete freedom of action in deter- 
mining its distributing program. 
‘The only activities consolidated,” 
SayS a company statement, “are 
those which can be most efficiently 
performed for all companies by one 
group of men, such as_ securing 


(Continued on Page 2) 
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ELECTRICAL MEN 
ADOPT PLAN TO 
INSURE EMPLOYEES 


Springs, Va., May 17.—The 
Electrical Manufacturers’ 
Association is holding its spring 
meeting in this city. At today’s 
|session the mecting voted to indorse 
a mutual plan for unemployment 
relief, modeled on Gerard Swope’s 
ideas in this connection. The plan 
will apply to 200,000 workers, and its 
operation is contingent on accept- 
ance by 60 per cent, of these em- 
| ployees. 


Hot 
| National 


The plan will include all workers 
who have been employed for twelve 
/consecutive months on a salary or a 


wage basis and whose full compen- | 
jing forces 


sation does not exceed $2,500 a year. 

Under normal conditions, and af- 
ter an initial unemployment of two 
weeks, participating employees re- 
ceive 50 per cent. of normal average 
earnings, 
|for a period not exceeding ten weeks 
in any twelve consecutive months. 
Provisions for part time are incor- 
porated. Except when earnings are 
jbelow 50 per cent. of normal, par- 
}ticipating employees contribute 1 
| per cent. of actual wages over a 
|five-year period, and the company 
matches the contribution. Contri- 
jbutions must be made for 
|}months before employees are 
ititled to benefits. 


en- 


M H.M.A. Protests Parts Tax 
As Blow to Read Safety 


New York, May 17.—A_ protest 
against the proposed excise tax on 
automotive parts on the ground that 
such a tax would deter owners from 
making necessary repairs and there- 
by sacrifice safety on the road, has 
been addressed to the 96 members 
of the United States Senate by the 


Motcr and Equipment Manufactur- 
ers Association, 
In a bulletin to members the as- 


sociation points out that the Senate 
Finance Committee already has re- 
moved the proposed 10 per cent. tax 
from toilet preparations, furs, jew- 
elery, yachts and motor boats, sport- 
ing goods and cameras, firearms 
and shells, and the five per cent. 
tax from mechanical refrigerators 
and candy, as well as the four per 
cent, tax from matches. The bul- 
letin then states: 

“But the proposed three per cent 
tax on motor vehicles suggested by 
the House was raised by the Senate 
Finance Committee to four per 
cent.; the two per cent. on trucks 
and buses has been increased to 
three per cent., and the one per 
cent, of parts and accesso has 








1€5 


been boosted to two per cent. 
“You 
Senators 


are asked to write to your! 
orotesting against these | 





ithe 


highly discriminatory levies, espe- 

Cially the two per cent. on re- 

placement parts and accessorie 
The protest of the M. E. M. A. 


which was signed by David Beecroft. 
chairman of the Committee of Leg- 
islation of the M. E. M. A. and 
dressed to the individual Senators 
read as follows 

‘This organization 
been composed of the manu- 
facturers of automotive  replace- 
ment parts and accessories supplied 
through 4,500 distributors to 153,000 
repair shops and other conditioning 
outlets furnishing such parts and 
cessories to the motoring public 
owning the 26,000,000 motor vehicles 
operating in this country. 

“We protest against the proposed 
2 per cent, tax on replacement parts 
and accessories used for repairing 
motor vehicles of the nation, 
for the following definite and spe- 
cific reasons: 

“1, Sacrifice Safety—The very na- 
ture of the tax, the brunt of which 
must be passed on to the repair 
Stations because the manufacturer 
cannot afford to pay it, is operative 
against safety, It increases the cost | 


ad- 


for 26 years 


nas 


ac 
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not exceeding $20 a week, | 


six | 


Key City Sales Up to May 15 
On Par With April First Half 


HEADS S. P. A. R. 


| 
| 





Paul 
in charge of sales of the Studebaker 
Corporation, whose election as presi- 
dent of the newly formed S. P. A. R, 


G. Hoffman, vice-president 


Corporation has just been an- 


| 
| 


| 


nounced, The S. P. A. R. Corpora- | 


tion will co-ordinate the entire sell- 
of Studebaker, Pierce- 


Arrow and Rockne. Roy Faulkner 


‘and J. M. Cleary have been named 


vice-presidents of the new group. 


KENTUCKY TRUCKMEN 
FIGHT STATE LAWS 
REGULATING LINES 


Louisville, Ky., May 17.—The 
truck line or common carrier truck- 


ing interests, as well as contract 
carriers, are refusing to accept the 
new state truck regulatory laws 
without a contest. These state laws 
regulate weights, sizes, rates, etc. 
H. C. Kelting, secretary of the 


Kentucky Motor Truck Club, an or- 


OKLAHOMA OIL 
CURTAILMENT ACT 
DECLARED VALID 


Washington, May 17.—The Su- 
preme Court yesterday upheld the 
Oklahoma curtailment act of 1915 
as a valid exercise of state police 
powers. It also approved the en- 
forcement orders of the Oklahoma 
Corporation Commission § charged 
with the law’s enforcement. 

The act is one under which Goy 
William H. (Alfalfa Bill) Murray 
invoked the state militia to control 
oil production. 

In a cross-appeal by the state the 
court held invalid the second of 
penalty sections of law which a 


|lower court found improper. The de- 


|}cision was handed down in an ap-| c 
is not available for this purpose un- 


peal brought by the Champlin Re- 


ganization of owners and dealers, | 
|called a meeting last Saturday, | 
which was attended by more than 
2,000 state owners to consider plans 
for testing the validity of the rail- 
(Continued on Page 4) 


fining Company, Enid, Okla., pro- | 


| This 


All Sections Look to Ford Deliveries for First Im- 
provement in General Business; Used Car 
Market Is More Encouraging 


New York, May 17.—Returns from key cities covering 
‘automotive sales during the first half of May have begun to 


come in on our regular 


fairly satisfactory, but the le 


UTAH DEALERS SEE 


OUTLOOK IMPROVED; 
SPRING SALES SLOW 


Salt Lake City, Utah, May 17.— 
While some of the automobile men 
report activity this spring, the sales 
of cars—new and used—and trucks 
have not picked up, taking the ter- 
ritory as a 
that every one expected them to do. 

Although most of the dealers here 


whole, to the extent 


are refusing to turn into prophets, | 


they are looking for business to 
improve as soon as the weather be- 
‘comes steady and seasonable. “It 
takes about two weeks of good, 
warm weather to make people get 
really automobile-minded,” said one 
dealer. “We'll get some business 


when the weather improves.” 

Another thing that is holding back 
sales is the unwillingness of dealers 
to take too many chances regard- 
ing credit and allowances on the 
old car for the sake of volume 
In other words, they are not so 
volume-minded as many of them 
once were, 

The outlook for bumper crops in 
Utah this year was never better and 


this is giving every one much en- 

couragement. Bankers are delighted 

with the crop situation. The situa- 
(Continued on Page 4) 


check-up of activity. 
sales during.the first half of . 


Compared with 
\pril this year, the showing is 


‘vels continue far below those 


‘of the same period in 1951. 

The Cleveland Automobile Manu- 

and Dealers 

reports that sales up to May 15 were 
| 773 new cars and 4,036 used vehicles, 
This compares with new cars 
sold the first half of April and 
3,954 used units. In the first half of 
May last year new car sales totaled 
3,139 and 11,736 used vehicles. 

The St. Paul Automobile Dealers 
Association has wired us returns for 
Ramsey county, in which that city is 
located. Up to May 15 passenger car 

| Sales in Ramsey county were 328 and 

forty-three trucks have also been 
sold. In the first half of April pas- 
| Senger car sales were 319, with forty- 
seven trucks also disposed of. This 
|compares with 531 passenger cars 
and seventy-seven trucks sold in the 
first half of May, 1931. 


facturers Association 


772 


in 


In San Antonio, Tex., the first 
half of May did not show to very 
good advantage, passenger car sales 
totaling 109, with nineteen trucks 
'and eighty-one used vehicles. This 
compares with 147 passenger cars, 


ten trucks and 350 used vehicles sold 
in the first half of April this year 
|} and with 241 passenger cars, thirty- 


nine trucks and 453 used units dis- 
posed of in the first half of May, 
1931 

San Francisco reports 222 cars 
sold up to May 11, 1932. This com- 
pares with 284 sales in the first 
eleven days of April this year and 


(Continued on Page 2) 


G. M. Drops Savings Plan 
Until Business Improves 


New York, May 17.—The General 
Motors Corporation announced yes- 
terday that as of May 1 the direc- 
tors had temporarily suspended the 
corporation’s savings and investment 
plan for minor employees, which was 
established in 1919. Since then 
eight annual classes of the plan have 
matured through which employees 
have received $56,189,195, including 
597,844 shares of General Motors 
stock. In addition, $79,210,096 re- 
mained in the fund as of January 1 
last, available to employees in the 
five unmatured classes from 1927 to 


1931, inclusive, making a thirteen- 
year total of $155,399,291. 


Jr., president of 


ued the following 


pension the 


Alfred P. Sloan, 
the corporation, i: 
statement on the 
plan 

“Under this action no further pay- 
ments on the part of employees will 
be received by the corporation until 
the plan is reinstated. 

“This temporary suspension of the 
savings and investment plan is made 
necessary by the present economic 
situation, as the plan costs the cor- 
poration a large sum of money that 


of 


der present conditions of business. 
action is only another step 
among others that the corporation 


has taken to maintain a strong 
operating position, It is the hope 
of the corporation that the suspen- 
sion will not be of long duration, 
but this depends entirely on how 
quickly normal busin operatio 
can be resumed 

Previous clas of the savings 
fund, including the 1932 class up to 
and inclusive of April 30, 1932, will 
be allowed to mature in the usual 

In 1931 the net c« of the savings 
and investment plan to the corpora 


tion was $7,080,021, against $7,497,329 


in 1930. If the plan had been al- 
lowed to continue during the rest of 
this year the cost would have been 
at least as large as last year 

On Feb. 4 the corporation distrib- 
uted $7,862,459 in cash and securities 
to 30,222 of its employees who had 
invested in the savings and invest- 
ment plan of 1931, which matured 
at the end of last year. The sum 
was represented by $4,923,341 in cash 
and 129905 shares of General Mo- 
tors stock valued at the year-end 
market price. 

Under the plan the employées had 


the right to pay each year into the 
fund 20 per cent. of their salaries, 


(Continued on Page 6) 





Hold Close 


(Continued from Page 1) 


the first eleven 


sales in 
1931 


the 


with 497 
days of May 


From the 


centers comes 


same that the trade 
pecting a definite improvement in 
general conditions when Ford is able 
to start retail delive In the 
sales figures so far received, the in- 
creased production at the Ford 
plant and assembly lines through- 
out the country are not reflected in 
the totals. However, Ford sales 
should begin to appear in the 
figures within the next few weeks 


CHICAGO CHRYSLER, 
DODGE, DE SOTO GROUP 
HEAR PLYMOUTH PLANS 


Chicago, May 17.—More than 850 
Chrysler, Dodge and De. Soto dealers 
heard the special Plymouth summer 
program unfolded Monday night by 
factory officials here at the Lake 
Shore Athletic Club. 

K. T. Keller, pre: 
vanDerZee, general sales manager 
of Dodge, and J. F. Boyd, director 
of Plymouth sales for De Soto, ad- 
dressed the meeting which was pre- 
sided over by L. R. Bunn, Plymouth 
sales promotion supervisor for this 
district 


all 


report is eX 


ries 


ident, and A 


VIRGINIA MOTOR TAX 


EQUALS 26% OF CAR VALUE. 


Richmond, Va., May 17 (UTPS.) 
Motor vehicle property in Virginia 
paid 26 per cent. of its value in taxes 
during 1931, and this is the highest 
rate of taxation in existence on any 
form of property in the country to- 
day, according to James A. Kline, 
managing director of the Automobile 
Club of Virginia. 


The value of all motor vehicles in| 
the state was $74,999,724, and the | 
| state 


total tax bill was $19,500,607. 
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Key City Sales in May 


to April Level 
‘OKLAHOMA OIL 


CURTAILMENT ACT 
DECLARED VALID 


(Continued from Page 1) 


oil and 
of 


crude 
distributor 


ducer and refiner ol 


wholesale and retail 
refined products 
The company in its original suit 
pleaded the act’s invalidity and the 
illegality of the commission’s orders 


The lower court held the law was 


| valid in all but its punitive sections 


These were found not to be justified, 
because of the indefiniteness of the 
statute as a whole. 

Penalties of $5,000 fine, thirty days 
in jail and the right to appoint re- 
ceivers for offending companies were 
prescribed 

Section two of the act, regarded 

; a price-fixing section, has never 
been enforced, and did not enter 
into the court's deliberations. 

The orders of the commission en- 
forcing the law were attacked by 
the company on the ground they 
were partial to Seminole field pro- 
ducers as against those in the Okla- 
homa City field 

The company 
right of Ray Collins, oil umpire, to 
act 
salary was paid by Seminole 
producers, 

Nothing in its decision in the case 
before it, the Supreme Court noted, 
was to be interpreted as barring an 
attack on future orders of the Ok- 
lahoma commission should they fail 
to comply with the provisions of the 


| act. 


The decision was announced by 
Associate Justice Butler. 

The court found that in no case 
had the proration orders been is- 
sued for the sake of maintaining 
prices or to interfere with inter- 
commerce. 


— 
TEXTOLITE 


TI MING GEARS 


Mark This Forward Step! 


The improved Textolite blank with web of 


unwoven cotton fibers and laminated rim rep-| 1 
forward 


resents 
progress. 


a 


Automotive engineers who have not had oc- 
casion to follow in detail the improvement) and Buffalo. where Pierce-Arrow cars 


step in timing gear 


STUDEBAKER MERGES 
SALES ACTIVITIES OF 
THREE CORPORATIONS 


(Continued from Page 1) 


| dealer representation, wholesale or- 
ders and assisting dealers to make 
| their operations more profitable.” 

The new sales set-up will make 
| immediately available to the Pierce- 
| Arrow, Rockne Studebaker- 
Pierce-Arrow truck dealers the facil- 





and 


also contested the } 


since he was not sworn in as a} 
state officer and his $24,000 annual | 
field | 


ROY FAULKNER 


ities of the eighteen regional offices 


|formerly serving Studebaker dealers | 
Twelve of these regional of- | 


| only, 


fices operate parts and accessory 


cars. 

Rocknes will sell through a direct 
dealer organization without 
butors and without territory, while 
| Pierce-Arrow will continue 
sold through a limited number 
large distributors. 

R. H. Faulkner has been elected 
vice-president of Pierce-Arrow Mo- 
tor Car Company; which position 
he will hold in addition to vice- 
president of Studebaker Corporation 
and of S. P. A. R. Sales Corporation 


of 





J. M. CLEARY 


|He will divide his time between 


|South Bend, where Studebaker cars | 


| will continue to be manufactured, 


made in gear timing drives will be amazed |are made. Rockne cars will be built 


at the 
blank, 
in the 
terials 


For quietness and general satisfaction 


reduction 
due to the inherent dampening effect | 
blank itself, which employs two ma- 
of opposing periods. 


in resonance of the new 


Textolite timing gears. 


\ 


use 


in Detroit as heretofore. 

G. M. Graham will 
| vice-president of Rockne 
| Corporation, with F, L. Weithoff as 
| sales manager. Mr. Cleary will con- 
|tinue as president of Studebaker- 
|Pierce-Arrew Truck Corporation, 
| with C. H. Wondries as vice-presi- 
| dent. 


continue as 


BUSES REPLACE TRAINS 
Middletown, N. J., May 17.—Of- 


| ficials of the Boro Bus-Rollo Tran- | 


|depots and all of them have facili- | 
ties available for warehousing new 
| 


distri- | 


to be | 


Galloppis Go Fast 
{ } * * * 


Hammering for Sales 


* - 


| 
| 
| 
| 
| 
| 


| 


Peeping Toms Go Yachting 





Charley Brady 


R. M. W. Shaw 


| Chris Sinsabaugh—Detroit Editor 


OTICEABLE in the used car market in Detroit is the 

demand for galloppis, selling from $200 and under. 
They are moving faster than anything else in this field, and 
the prediction was made by several of the dealers I met at 
the D. A. D. A. meeting I attended the other night that at 
the rate they are going now the supply soon will be exhausted. 
They all say the low priced cars they take in trade are easiest 
to sell. 
x 

THIS GALLOPPI demand, they say, is a most favorable 
sign. It means that men are getting work and the first thing 
they do is to buy transportation, the cheapest they can get. 
They want something 1929 and later, pay $35 down and the 
rest spread out in easy payments. Al] this means better busi- 
ness later on, dealers say, for those who buy the galloppis 
will buy something better as soon as they can. 
* 


* * 


sk * 


“THAT STORY you had in the column the other day 
about your being called on and asked to buy a car the first 
time in thirty years you ever had been approached by a sales- 
man, I used most effectively the other day at one of our con- 
| ferences,” a Detroit dealer tells me. “I read it all to my sales- 
men and hammered home the point that business is to be had 
if you go after it intelligently. I think my boys got the point.” 
*x 


* * 


PEEPING TOM and the rest of the Paul Prys went on 
the water wagon last Friday. No, not what you think. It 
was that trim yacht Yoreda, owned by Aaron De Roy, Hud- 
son-Essex distributor, an expedition which carried me back 
to the old Chicago days when we newspaper men made our 
annual cruise on the Lydonia, flying the colors of Commodore 
William A. Lydon. 

Those cruises had made me a jolly old tar so that I 
‘could act sophisticated before the other Paul Prys—Ross of 
the Times, Webb of the Free Press, Armstrong of the Mirror 
and Gronseth of the Wall Street Journal, and also including 
\Sam Fuson and Rand Dustman of Erwin-Wasey, Commo- 
| dore De Roy, Pete Lytel and Ed Schipper. 

Easier work than previewing was the trip to Algonac 
|and back—eight_hours of enjoyment on a perfectly appointed 
|vacht. We could stand another one like that. 





CHARLES R. BRADY, who was zone manager for Olds- 
|mobile in this neck of the woods before B. O. P. came into 
being, had been well taken care of under the new set-up. In 


“laddition to wholesaling and retailing Oldsmobiles in this 


'territory, he also has been given the job of retailing Pontiac 
in and around Detroit. 


BRADY BOBBING INTO PROMINENCE at this time 
has caused an old friend of his to tell me of the days when 


Motors! Charley was a retail] salesman in Buffalo. For several years 


| he led all salesmen in that city and this included all makes 
| of cars in retail sales. But here’s the nigger in the woodpile. 


| Brady did not know how to drive a car. He found out first 
|if his prospect could. If so, Brady insisted on the customer 
| driving so he could get the feel of the car; if not, then Brady 
| took along one of the demonstrator drivers. 


| * * “* 


when 


DID YOU NOTICE Ripley’s “Believe It or Not,” 
he printed the card of an automobile salesman in California 
—Nash De Soto and he sells Chevrolets. 


* * 


| sit Corporation were notified today | 
that the Public Utilities Commission | 
has granted their application for bus | 
| service to supplant local train ser- | 
| vice between Matawan and the pier 
|of the Central Railroad of New 


| Jersey at Atlantic Highlands. The| R. M. W. SHAW, advertising manager, pulled a fast 
|granting of the application  will| 


mean the removal of all local trains | one last week in his talk at the B. O. P. meeting of zone and 
between the two terminals. The) regional managers, 
only trains using the branch will be “BO. P.,” he said, “that’s easy. 


those from Jersey City to points : 
south of Atlantic Highlands, mobile Parade.” 


830-70 


GENERAL ELECTRIC 


It means Big Olds- 
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Retail Salesmen 


? 
| 
| 





This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions, 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don't, 





SELLING INNOVATIONS? NO? 
USE TWICE AS MUCH 
OF THE OLD STUFF 


“Go out and do twice as many of the old things. 

need nothing new. ¢ 

This is the advice to salesmen 

from C. B. Warren, president of the 

Warren Nash Motor Corporation, 
New York city. 

As proof of the efficacy of this 
slogan, Mr. Warren cited the case 
of a salesman in the Warren-Nash 
organization, This man, whose ap- 
pearance and manner are neither 
better nor worse than those of the 
average salesman, has doubled the 
efficiency which most salesmen con- 
sider feasible, by use of several 
simple expedients which are within 
the power of all. 

This salesman has enlisted the 
aid of his wife in his work. His | 
wife will call a prospect and say: 

“This is Mr. ——’s secretary. Mr.| 
—— asked me to invite you to meet 
him this afternoon for a demon- 
stration of the new Nash 

With his wife's aid, the salesman 
keeps a longer mailing list than} 
others, and makes the maximum use | 
of direct mail material supplied by | 
Warren-Nash. 

Executives notice also that this} 
salesman has memorized much of 
the language of the new salesman’s | 
manual. Thus he is able to give 
prospects information about the car 
in concrete precise form. 

He has been getting no more than 
the ordinary run of good and bad 
prospects, But simply through his 
energy in following out obvious ideas 


figure, the salesman's attitude may | 
well be one of sympathy, rather than 
one of apology, Mr. Warren believes. 
The salesman should give the cus- 
tomer to understand that he is 
sorry, too. It's altogether unfor- 
tunate that the public cannot be 
persuaded to 
Jones’ old car. 
salesman's fault. 

Salesmen have told Mr. Warren 
that this line of reasoning has 
helped conquer their fear, that they 
no longer dread an explosion from 
the customer, and that Mr. Jones 
becomes reassured more quickly 
the salesman adopts an attitude of 
commiseration with him for the 
public’s estimate of what his car is 
worth. 


NEW CAR DEALERS 





But that’s not the 


By CHAS. B. BARR 
The New Haven Automobile Deal- | 
ers’ Association is conducting a! 


| sales in the channel where they be- | 


A recent advertisement occupied) 
nearly a full page in a New Haven 
Sunday newspaper. 

Two slogans, “No Used Car Invest- 













We | 


pay more for Mr. | 


if | 


IN NEW HAVEN, CONN., 
GO CO-OPERATIVE. 


strong campaign to keep used car} 


long—through the new car dealer. | MASS. REGISTRATIONS 











HOW TO SEAT THE PROSPECT 
AND HIS FRIENDS OR RELATIVES 
FOR THE DEMONSTRATION 


PROSPECT AND WIFE 
OR FRIEND 


WHEN THE PROSPECT 


| 
| 
| 
| 
| 
| IS ALONE 





FUTURE 
DRIVER 


FRIEND 
OR 
RELATIVE 


FRIEND 





FRIEND OR RELATIVE 


PROSPECT AND WIFE OR 
FRIENDS WHEN PROSPECT 
WILL NOT DRIVE CAR 


FRIEND 


PROSPECT AND WIFE, 
ALSO OTHER PERSONS 





IT IS IMPORTANT that the people being given a demonstration be 

seated in the car to the best advantage. The LaSalle Extension 

University automobile salesmanship course, made in co-operation wtih 

the Chrysler Sales Corporation, recommends seating prospect and 
those with him in the way indic ated : above 


WILL 


} 


AID DEALERS 


ON MAY 1 OFF ONLY 7% 


| arrangement worked out by Motor 
| Vehicle Commissioner Hoffman and 


Boston, Mass., May 17.—The num-| cjaude E. Holgate, manager of the 


glory ane eee | ment Is Safer Than the Reputation|ber of motor vehicles registered in | Newark Auto Trade Association, 
substantial pay checks. | of the Dealer” and “Buy Your Used| Massachusetts up to May 1 this | motor vehicle agencies in Newark 

“The immediate problem,” said Car from a New Car Dealer,” are | year was 53,038 less than at the same | yi) pe open on Saturday afternoons 
Mr. Warren, “is not so much one of |©OMStantly emphasized. The New/date a year ago, a decrease of @P-/ guring the summer months this 
finding new sales ideas as of per-| Haven association has met with| proximately 7 per cent lyear. Each of the nine agencies will 
suading people to follow out the old| Worthwhile success in this effort, The decrease is almost wholly due 


ideas with energy. The average 
salesman now is doing half as much | 
work as he did during boom times. 

“Tnerefore the opportunities for 
any salesman who is willing to work 
are not as negligible as might be 
thought. With fewer salesmen at 
work and each of them seeing fewer 
prospects, there are many oppor- 
tunities for the energetic man. 

“I believe every salesman should 


for several years. 
The association stressed 
lowing points: 
The Legitimate New 
Honest and Responsible 
He is not in business to make a 
quick “clean-up,” nor 
lieve that responsibility 
shirked when a sale has been com- 
pleted. It is to his benefit to treat 


the 


have a standard sales talk com-|eyery sale no matter how small as 
mitted to memory. Almost none of|a builder of good-will and future 
them do. ; a business. Therefore the new car} 

“A man spending his time to come | dealer is careful to insist that the 


from down town New York up to a 
show room is entitled to secure all 
the information he wants, and to 
secure it in concise fashion. 

“There are those salesmen who 
argue that a prepared sales talk is 
of no value because it is ‘canned.’ 
The answer to this argument is that 
hundreds of thousands of people 
pay from $2.50 to $10 a seat to go 
to theaters, where they hear actors 
reciting what other people say.” 

Mr. Warren has originated an in- 
teresting psychological device by 
which a salesman can overcome the 
natural timidity he experiences, in 
these times, when he presents a man 
with an appraisal of his old car. 

“Why,” Mr. Warren asked, “should 
a salesman dread the viol@pt re- 
action of a customer on seeing an 
appraisal? 

“The salesman’s attitude should 
be that he himself did not appraise 


used car be represented exactly as it| 
is in showing it to a prospect, and to | 
stand squarely behind that repre- 
sentation after the sale. 





Checked and Reconditioned 


fects, the cars are not picked up 
over widely scattered areas, or from 
sources that make a business of sup- 
plying used cars for re-sale. The 
used cars offered by the new car 
dealer are the cars your neighbors 
trade in toward new cars and are 
then carefully reconditioned by the} 


dealer's staff. 
The New Car Dealer’s Prices Are 
the Lowest 
The new car dealer, of course, 
| pends on the sales of his new cars 
for his profits. The used car sales 
are not his main source of profit, 


the car, and that his organization] but rather a valuable source of 
did not appraise it. After all, it| future customers for new cars. He, 
was the public that appraised the|therefore, can and will sell you a 


car. The salesman is simply pre-| good used car at a lower price than 
the strictly used car dealer, who 
cannot hope to sell you a new car 


at any future time and whose entire 


senting the customer with the pub- 
lic’s price.” 
if 





the customer doesn’t like the 


expert service men on the new Car | 


de- | 


does he be-| 
can be} 


There are no carefully hidden de- | 


| 


which has been made every spring | to the smaller number of passenger | 


| 


fol- | 


Car Dealer Is} tr 


| $171,205, from $3,979,043 to $3,807,838, 
The Cars He Offers Are Thoroughly | 


| be open two Saturday afternoons, 


cars on the road, of which there | 
were 52,050 less. The number of| 
trucks registered declined only 998. | 
Bus, trailer and motorcycle regis- 
ations fell off, but the number of 
|dealers increased. 

The number of new. drivers! 
licensed during the first four 
months was 20,854 as compared with 
23,619 during the same period last 
year. 

The total number of motor vehi- 
cles registered by the beginning of 
May was 699,534, while last year 
|752,582 were registered during the} 
| first four month. 

The state's income from registra- 
tions and new licenses dropped 





ON SURVEY TOUR : 
the meeting 


Washington, May 17.—American cover 
Trade ee ee Charles F. will be mailed to all 
Kunke] of the Commerce Depart- 


ve ered trade commissioner 
in New Zealand, is visiting a num- 
ber of cities in the United States 
prior to sailing to his new post in 
Calcutta, India, where he is to re- 
main for the next three years. | 


ment, 


Please send space 


profits | 


jincome must depend on the cation. 
of his used car sales. 
Invest in a Good Used Car, Don’t) 
Gamble | 
Protect your investment in the} 


used car you buy by dealing with an 
authorized new car dealer—a man 
whose reputation and standing in 
New Haven guarantee you satisfac- 
tion. The new car dealer will give 
you a square deal, before and after 


H. A. TARANTOUS, Bus. Mer., 





the sale . a better choice of cars 
at lower prices ... and the assur- 
rance that investment is safe. 





Newark, N. J., May 17.—Under an}! 





This Is Your Page 





HERE’S HOW THEY 
DO IT ON COAST 


Los Angeles, May 17.—Full-page 
advertisements recently appeared in 


all Los Angeles newspapers in a buy- 
now campaign launched by the Los 
Angeles Motor Car Dealers’ Associa- 
tion, pointing out the importance of 
automobile purchases in relation to 
the present economic condition fac- 
ing America, 

With a full-page spread the ad- 
vertisements, written in simple edi- 
torial vein, without any art work or 
other devices to trick the eye, 
smashed at the readers with this 
bold headline: 

“Yes, Some Darned Fools Are 
Still Buying New Automobiles”— 

This was followed by a 300-word 
editorial set in large type that filled 
the page. It said: 

“Who are they? 

“Well, they are the people who are 
unshaken in spirit by the past two 
years, and who still have something 
in their pocketbook. 

“They are not the sort of people 
who halt business conferences and 
bridge games to boast of their finan- 
cial losses. 

“They prefer to plan future vic- 
| tories rather than glory in past de- 
feats. 

“They refused to try and keep up 
with the Joneses, when they discov- 
ered that the Joneses were in re- 
; verse gear. 

“They hold the curious belief that 
the majority of people are still going 
to continue to drive automobiles. 

“Not one of them has bought a 
bicycle, or gone shopping for a good 
second-hand horse, 

“When the electric light bulb 
burns out at home they buy an- 
other one, instead of getting an oil 
lamp. 

“They are the sort of people who 
would climb out of a trench and 
find the enemy in the open and lick 
him, rather than stay endlessly 
under cover, building impossible de- 
fenses and fighting cooties. 
| “They have the old American 
| failing for wanting new and better 
| things, for wanting to live a little 
today. 

“Selfish and unpatriotic, they are 
buying cars before the proposed 
Federal tax can take effect. 

“Full of vanity, they take the 
same pride in the appearance of 
their car that they do in their per- 
sonal appearance. 

“Yes, reckless, 
darned fools are 
automobiles. 

“and some day, when enough ef 
them get together, they'll tow Amer- 
ica out of this mess.’ 


| 


the 
new 


improvident, 
still buying 





A youa message for 
Engineers? 


Engineers and production men of the 
industry will gather at White Sulphur 
Springs, June 12 to 17, for the summer 
meeting of the S. A. 


I 


Each day Automotive Daily News will 


editorially. Copies 
important engineers, 


production men and other factory offi- 
cials in the industry in addition to those 
who attend the meeting. 


reservations early. 


Forms close two days preceding publi- 
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Safety and Busines Ss 


In a recent article by Harold G. Hoffman, 
of motor vehicles for New Jersey, this able administrator 
points out how the repair division of our industry can do a 
real public service at the same time that it is contributing 
to its own profits. Mr. Hoffman’s article points out a new 
upproach to this matter of getting business into the repair 
shop and it is one that the service manager can turn to prac- 
tical use. We are quoting at length from Mr. Hoffman’s 
article: 

“This 
How often have 
boastful remark regarding their 


commissioner | 


hasn't been in the shop in two vears.’ 
motorists been heard to make that or 
automobiles? Yet the statement 
one that should be made boastfully. Instead of being flattered by hear- | 
ing such a remark, I am sure the average motor car manufacturer would 
be inclined to put its author down as a person who improperly maintains 
bile the standpoint mechanical and 


Cui 
Similarly 
not | 


some 
1S 





his automo both from of efficiency 


safety 
If the man who proclaims 
the shop in a year or more 


been in 
chances are 


has not 


the 


world that his car 
exaggerating, then 


to the 


is not 


that he justly can be accused of contributing to any accident in which he 
may be a participant. 
Let us look at the matter from a factual standpoint The average 


car is driven approximately 8000 miles a year, according to one of the 
most recent and most complete surveys made by the United States Bureau 





of Public Roads. In that interval its brakes have been used thousands 
of times 

Now we know that in the design of motor vehicle brakes provision is 
made for something to wear with use. As the least expensive unit, that 
“something” happens to be the brake linings. Granted that the rate of 


wear has been considerably reduced in recent years, it has not been elim- 


inated. That would not be desirable even if it were possible. 

These thousands of stops cannot fail to have reduced the thickness | 
of the original linings in the brake system. That means they do not | 
contact with the drums as tightly and firmly as they did at the beginning 


of this 8,000 miles of driving. Consequently, the car does not stop with | 
its previous alacrity. True, the motorist may not sense this fact. The 
change undoubtedly has been gradual and may have occurred unnoticed. | 
It has taken place just the same, and if the car owner wil] but make 
even a loose test he will find that his automobile no longer will stop from 
twenty miles an hour in as many feet. 

There are no cars fitted with four-wheel brakes which do not have 
this degree of deceleration when the brakes are maintained in perfect | 
condition. 

Now a few feet of distance in stopping efficiency makes the differ- 
ence between avoiding an accident and not avoiding it. If, instead of 
boasting of remaining away from the repair shop or service station, the 
average motorist remembered to drop around there at least twice a year 
for a brake inspection and adjustment, many accidents could be averted. 

The same truth applies to that second most common of the 
mechanica] factors in traffic mishaps, glaring headlights. 

Motor car headlighting equipment has improved greatly in the last 
few years, but I am sure no manufacturer, regardless of his enthusiasm 
for progress in this direction, will tell the buyer of his car that headlights 
no longer get out of adjustment. On the contrary, a glance through the 
instruction books and owner’s manuals distributed by car makers will 
show that the manner of making periodic lamp adjustments is treated in | 
more detail than any other single maintenance operation. 

The subject is one upon which the average car owner might profitably 
reflect. Consciously, the average motorist would not think of jeopardizing 
hig own and others’ safety. Unconsciously, in many cases, that is pre- 
cisely what he is doing 





“I look forward with profound hope, nay, with en- | 
thusiasm, to the Third Economic Era of the world’s industrial 
history, the Era of Better Human Relationships, the era in 
which through the co-ordination of our productive and con- 
sumptive capacity and through a better organization of our 
industrial life, economic want will become a memory of the 
past. 

“Two-thirds of the people of the country are now living | 
in homes that are insanitary or undesirable, and that are not | 
fitted with many of the improvements and conveniences 
which modern living requires. I look upon the rehousing 
of the people of the United States in healthful and sanitary 
homes as the outstanding task of the next generation, a task 
that will give far more employment to the workmen of the 
country than did the opening of the West, or the building | 
of our industrial system, or even the motorizing of the na- | 
tion.” H. I. HARRIMAN, | 


Chairman Boston Elevated Railway. 















AUTOMOTIVE DAILY NEWS, 


In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time, The 
communications printed in this department represent the ideas and 
They are not necessarily ours. 
something to say en any phase of automotive activity, wholesale, retail 


| which may 


| rogatory 


editorial 


| has not 








opinions of our readers. 





in 
be of 


this district yesterda 
interest to you. 


gressmen 


some of the influential people back 
home from now on are going to 
show more interest at election time 
they will undoubtedly get on the 
job and do some constructive think- 


ing. H. B. BLACKWELL. 
Pickands, Mather & Co., Detroit, 
Mich. 
The letter addressed to various 
congressmen by Mr. Blackwell fol- 
lows: 


“I have just returned from an ex- 
tensive business trip which took me 
to all parts of the state of Michigan. 
Everywhere I went the chief topic 
of conversation concerned the 
tivities of Congress. In _ business 
offices, in hotel lobbies, and on 
trains I was constantly hearing de- 
comments on Congress’ 
apparent refusal to be constructive. 


ac. | 


WEDNESVAY, MAY 18, 1932 





y | day previous to my visit, was obliged 
I| to discharge 
feel that if our so-called represen-|and personally addressed them and 
|tatives in Washington know that | told them that their plight was di- 








KENTUCKY TRUCKMEN 
FIGHT STATE LAWS 
REGULATING LINES 


(Continued from Page 1) 


If you have 


| 
| 


or abusive, let us hear from you and we will tell the world. road-backed and enacted laws of 
March, 1932, effective June 18, 1932, 

Four law firms have been retcined 

How Man Have Followed to investigate and report at this 
V / jmeeting just what the situation is 

9 6 land how to best proceed and fight 

Mr Blackwell he Lead » |the law, which provides a maximum 

Yao e ;or gross load for truck and contents 

}Of 18,000 pounds on Kentucky high- 

Automotive Daily News: I have, Business men with whom I contaci-|“@YS 2 tremendous reduction = 

- | sust concluded reading the editorial ed were unanimous in stating that | compared with existing laws. This 
hae i RK eI .q| their businesses showed a drastic law also provides that no trailers 
in your issue of yesterday, entitled] qocjine immediately following Con-|€ Permitted in the state. Owners 
“Where We Fall Down.” I am in-/ gress’ action in voting down the | °F Kentucky have to January 1, 1933, 
closing herewith copy of a letter| sales tax. One large manufacturer |t® comply with regulations regard- 
which I wrote to the various con-| in the western part of the etate, the |1"& type of equipment and _ those 
from out of the state until June 18. 


| several hundred men! 
HEADS HODGES SALES 


Pontiac, May 17.—Appointment of 


jrectly due to the poor reasoning of |; «~ pow as sales manager of 
| their representatives in Washing-/ Hodges Motor Sales, local Pontiac 
|ton. Several prominent business | qealers, has been announced. Dow 
| men stated that while they had |cycceeds B. B. Belford, resigned. He 
never made a political speech before; }oq been assistant sales manager 
or took an active part in politics, | ¢or the past year. 

they were going to go before the| : 


people during the next campaign to 
persuade them to choose competent 
representatives. 

“I believe the time 


ee Mee eee 
| | COMING EVENTS 


has definitely | 


i cascesasseesetnsoteieinnsiautespesivasisthitetmmransnsenansssesieniitsinil 


| come when the welfare of the people a i al 4 cd si 

| > P y nnlitinre }-20—San ranciseo, Cal. Inited States 

must be put above politics and I am | Chamber of Commerce. annual 

fearful that unless this policy is meeting 

adopted quickly we will all be faced | 19-20—Chicago, I. National Battery 
Manufacturers Association meet- 


| with a situation which is unpleasant 
to think of. I therefore trust that 


Hote] Sherman 
ill, Radio 
Association, meeting, 


ing, 
23-28—Chicago, Manufacturers 


Hote) Sher- 





you are making every effort to be anaes 
| helpful during these precarious JUNE 
times and will continue to support | Paris, France.—International Auto- 
any movement which tends toward | mobile Manufacturers Association 
economy in government.” sixth annual Motor Transport 
’ : Congress 

t- 3—Tulsa, Okla, American Petroleum 
| Institute, mid-year meeting, Mayo 

Hotel. 


Would Publish Roll Call | 


%-11—State College, Pa. American So- 


ciety of Mechanica) Engineers, Na- 

e | tional Oil and Gas Meeting 
n xXCise ax G 12-17—White Sulphur Springs, W. Va. 
’ Society of Automotive Engineers, 


Automotive Daily News: 
to compliment you on your very fine 
in the Automotive Daily 
News of May 12. 

In view of the large circulation 
that your paper has among auto- 
mobile manufacturers, 
and their employees, would it not 
be helpful for you to print lists of 
all congressmen and senators, show- 
ing just how they have 


those bills affecting our industry? 


UTAH DEALERS SEE 
OUTLOOK IMPROVED; 


SPRING SALES SLOW “* ““" 


(Continued from Page 1) 


voted on | 


We want | 





summer meeting 


| 20-24—Atlantic City, N. J. American So- 


sia | ciety for Testing Materials, annua) 
Most automobile men_ probably | meeting, Chalfonte-Haddon Hall. 
|}vote at the primaries and at the | JULY 
} _ ‘ . . | 3—France. Grand Prix Automobile 
election. However, it is inconven- | Race 
ient for them to get sufficient in- | 5- er poy England. Commer- 
’ s c : as i cial Car Show 
|formation regarding those men| 9-10—Belgium. Grand Prix Automobile 


merchants | 


whom they vote for to intelligently | _ Race 

|vote in the interests of tieir busi-| ‘Germans. Grand Prix Automobile 
|ness. Inasmuch as the Automotive | 20-22—Llandrindod, Wales. Commercial 
| Daily News is a newspaper, it seems | a 

|to me that it would be a real help to iotabmee te National Safety 
ithe industry as a whole, and those Council, meeting 


| 


re _ anooaes ‘ . ‘ving | 3: 7—Buffalc, N. ¥Y. Nationa! Metal Ex- 

| persons engaged in it, by giving | position, 174th Regiment Armory. 

them continuous information re- W. H. Eisenman, 7016 Euclid Ave., 
ardi ’ . : ‘ aes Cleveland, director 

oO Wo > € > > 

|garding just how each and every| ,. +~—Buffalo, 'N. ¥. * Nationa! Metal 

senator end congressman votes on Congress Sponsored by American 

levery bill, regardless of how small, Society for See) Treating, with co- 

: . operation of American Society of 

that affects the automobile indus- Mechanica! Engineers, Institute of 

tax situation. Metals and [ron and Stee! Divisions 

a — otf American Institute of Mining 

H. T. AMES, and Metallurgical Engineers Ameri- 


Pres. Duesenberg, Inc., Indianap- | can Welding Society, Wire Associa- 
. t 
|olis, Ind. e 


tion regarding the banks themselves | 


is also very much improved. There 
not been a bank failure 
in Utah for two or three months, 
and some of those that were closed 
in January and February are get- 
ting ready to reopen. 

The situation in this section could 
be a lot worse than it is, is the 
opinion of most business men, in- 
cluding automobile dealers. 


|GOUDIE AND BONBRIGHT 


ON BRIGGS MFG. BOARD 
Pontiac, May 17.—James Q. Gou- 
die and Howard Bonbright have 
been added to the board of 
Briggs Manufacturing Company, 
board having been increased from 
five to seven. All former directors 
were renamed. 


4 GLORIOUS DAYS Ff | 
Friday to Monday H 
Rooms and Meals 
With a oS Bath 


18: 


3 Glorious DAYS 
Saturday te Monday "6 
Rooms and wes] 4 
With Private Bath 18 
Special Weekly Rates. 
NEW - FIREPROOF 
H Overlooking Boardwalk end Ocean 





the | 
the | 


13-22—London, Engiana. — 


Olympia Show. 


Unusually Comfortable Rooms, 
Rates Starting at $2.50 
and the 
Finest Food in their Respective Cities 


Dead 
In CLEVELAND its 


THE HOLLENDEN 


ELMER HOGREN, Manager 
1050 ROOMS 1050 BATHS 


4-Station Radio Speaker in Every Room 


In COLUMBUS its 


THE NEIL HOUSE 


TOM A. SABREY, Manager 
655 ROOMS 655 BATHS 


In AKRON its 


THE MAYFLOWER 


C. J. FITZPATRICK, Manager 
450 ROOMS 450 BATHS 
4-Station Radio Speaker in Every Room 


+ 


All DeWitt Operated Hotels are in the Heart 
of their Respective Cities 

















(Continued from Page 1) 


of repair parts. Such costs today are force the parts they must 
necessarily burdensome to the 153,- 
000 repair shops of the country be- 
66 per cent. are independently 
of any one vehicle; they must repai 
all makes and hence carry a multi- 


much sm: and necessari 
higher profit: 
that’s impossible 


competition 


"| somethings 


10,000,006 
units from 
down and de- 
possible on 
premium 


who can't 
7 years means cutting 


' high-priced 
accidents 

Tax on Misfortune 
repair shops 


The 153,000 the tax on replacement 
back-bre 
which our farmers already suffer 
Enforce: The cost 


Difficult 


URRENT PRICES OF PASSENGER CAR MODELS 





UBURN—S-cyl. CHRYSLER IMPERIAL—8&-cy! 





945|5 Phaeton 





Type Cabri 
AUBURN—8-cyl. 





CHRYSLER IMPERIAL—&8&-cyl 


1,145\5 Phaeton 











Sedan (6 wi ») Phaeton (6 


AUBURN— 





Type Cabri 
1,495'5 Phaeton 
1,545, Spedester 
AUBURN—I2-cyl. 


wire or wood 





CORD—+-cyl. 
395| Cabriolet 
: Brougham 
Sedan. 8! DE SOTO—6-cyl. 
AUSTIN—4-cyl. 
330, Runabout 
395. Standard 





BUICK—s 
SOTO—6-cyl 


2 Business 


995'5 Spec 


BUICK—8-cyl. VAUN\—6-cyl 





C#K—8 
BUICK—8-cyl. DODGE—6-ey} 


Cp.1,540'5 
BUICK—8-cyl. 


2 Business Coupe 


CADILLAC—V-3, 


Fisher Bodies 
2,795\|2 Roadster 





CADILLAC \ ‘5 wire or wood 
J AC—V-8, ‘ood 


Fisher Bodies 


5 Sedan «5 Den 





5 7 Imperial 





CADILLAC—Y-8 >» Sedan 6 Dem 


Fleetwood 
3.395'5 Town 





5 Town Coupe wood or wire 


7 Limousine 

CADILLAC—V-12. 

Fisher Bodies 
3,495|2 Roadster 
3,595, 2 Con 


-4 Con Coupe 





CADILLAC— 





ESSEX—6-cyl 





special Coupe 


no 


7 Imperial 
5 Town Sedan 





FORD—V-8. 
SADILLAC—V-12, 


Fleetwood 490; Fordor 
495' Victoria 
500! Cabriolet 


5 Town Coupe.. .4,095.7 Town 


,245'7 Lim 


Tudor Sedan 


7 Limousine 
CADILLAC—V - 16. 


Sport Coupsc 
Series 452 
Fisher Bodies 
4,495'2 Roadster 
4,595'2 Con. Coupe 
CADILLAC—V.-16. 





FORD—4-cyI. 


Series 452 
Fisher Bodies 
Phaeton.4,695,5 Spt 
Phaeton.4,795\5 A. W 
CADILLAC—V-16. 


540 
445| Victoria 
450 Cabriolet 


595 


600 


Series 452 
Fleetwood Bodies 
5,095'5 Town Cabrio! 
5,095|7 Town 
5,245’ 7 Lim 


5 Town Coupe 





FRANKLIN—46-cyl 


7 Limousine 
Supercharged 


CHEVROLET—6-cyl. Brougham 
) a 

2,345.7 Sedan 

4) Speedster 





490 5 Coupe 
.490' Sedan 
495; Cabriolet 
195 Special Sedan 
510! Landau 


’ Club Brougham 


2. 395| Limousine 
FRANKLIN—12-cyl. 144 W. B. 


3,885 7 Sedan 
3,885 7 Limousine 


De Luxe Coupe 
CHRYSLER—6-cyl. 
2 Business Coupe 


Brougham 

GRAHAM—6-cyl 
765 Sedan 
GRAHAM—8-cyl 


5 Sedan (5 wire or 


wood wheels) 
2-4 Roadster(R.S.) 
(5 wire or 


865,5 Phaeton 


© ’ = ,695'4 Coup 
2-4 Coupe R.S.) wood wheels) 1.005) ¢ Coupe 


5 Con. Sedan (6 
° Sedan (6 GRAHAM—38-cyl 


1,170'4 Coupe 
1,220) 4 Con 
HUDSON—38-cyl. 
Standard Series 
. .995|Standard 
1,025|Special Coupe 
++«+-1,045'Con. 


CHRYSLER—38-cyl. 
2-4 Coupe (R.S.) 
(5 wire or wood 





wood wheels) 
5 Con. Sedan (6 





5 Coupe (5 wire or 
wood wheels) 

5 Sedan (5 wire or 
Wood wheels) .1,475| 
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M.E.M.A. Protests Parts Tax | 
As Blow to Road Safety only at inventory time to find that 


|of impartial enforcement of the tax 


| 
| 
| 
| 


there are on the sheives many parts 
that haven't been sold and on which 
the ta has been paid. This adds to 
the frozen capital of these 153,000 
repair shops that keep turning the 
wheels of cur 26,000,000 motor ve- 
hicles Some manufacturers take 
back unsalable parts, others don’t 
Same with some wholesalers; and 
here are the shops that haven't the 
capacity, time or money to maintain 








the involved § accounting systems 
needed to keep record of such tax 
transactions as they apply to their 
busines: Motor vehicle sal and 


service stations, 41,458: garages that 
repair vehicles, but don’t sell them 
54.199; gasoline filling stations that 
sell parts, 33,443; special sales shops 
handling replacement parts, 11,643; 
used car establishments, 3,179; body 
and radiator repair shops, 4,049; tire 
repair shops carrying general re- 





IUDSON—8&-cyl 126 W. B. 
Sterling Series 
s Sedan.. 1,275'Special Sedan 1,2! 


HUDSON—S-cyl. 152 W. B. 
Major Scries 


Touring Sedan. .1,445 Club Sedan 1,495 
Brougham 1,495 7 Sedan 1,59 
HUPMOBILE—216. G-eyl. 116 W. B. 

5 Phaeton ..795 Com. Coupe KOS 
4 Roadster 795'5 Sedan KEN 


4 Cor Cabriolet. .895 
HUPMOBILE—222 &-eyl 122 W. B 





2 Coupe (R.S.)..1,295 5 Victoria 1, 36¢ 
5 Sedan 1,295'5 Cat Roadster .1,395 
HUPMOBILE—2 R-cyl. 126 W. B, 

2 Coupe ‘(R.S.)..1,595\5 Victoria 1,660 
» Sedan : 1,595'2 Cabriolet Road.1,695 


LA SALLE—V-%. Series 215 B. 150 W.B 
Fisher Bodies 

oupe .-2,395| 2 Con. Coupe 2.54 

Sedan . 2495 5 Town Cc c 

LA SALLE—V-8. Series 315 B. 136 W.B 
Fisher Bodies 
























5 Town Sedan. .2,645|7 Imperial 2,795 
7 Sedai 2,645 
LINCOLN—S-eyl. 156 W. B 
Standard Medels 
© Roadster 2.900! 2 Coupe oa 
4 Phaeton 000 5 Victori $204 
Town Sedan i Sedan $. SC 
(2 win.!.. 3,100 71 iousine 
5 Sedan eee 3,200 
> LINCOLN—!2-cyl i W. B. 
> Standard Models 
4Spt. Phaeton .4,300\4 Spt. Phae (Ton 
i Spt Pouring 4,306 neau cowl) 4,500 
5 Coupe : 4,400 5 Sedan . .4,600 
4 ‘Town 7 Sedan 4.700 
‘2 or 3 win.).4,500 7 Limousine 4,900 
LINCOLN—t2-cyl. 145 W. B. 
Custom Medels 
2 Cor Road R.S.) |5 Con. Sedan 
Le Baron 4,600 Dietrich €,40( 
2 Coupe »> Spt. Berline 
(Dietric 5.000 Dietrich 6, 501 
2 Coupe 2Spt. Roadste 
Judkin 100 lurphy 6, 80t 
2 Coupe («R.§& 7 Brougham 
Dietrich 5,150 Brunn 7,00 
2 Coupe ‘(RS Town Broughan 
Judkins 5, 35( Willoughby 7.106 
5 Berline 5 Cabriolet «N. C 
Judkin:s 5,70€ or 8. C 
7 Limousine Brunn 7,200 
Villoughby 5.900 5 Town Cabriolet 
§ Con. Victoria Le Baron 7,400 
Waterhouse 5.900 
MARMON—8-125. 125 W. B. 
Standard Medels 
5 Sedan (5 wire 2 Con. Coupe +5 
wheels! 1.395 wire wheel 1,448 
Soupe (R. 8.) 15 
ire wheels 
MARKMON- . 125 W. B. 
De Luxe Models 
5 Sedan 6 wire »Con Coupe (6 
wheels 1,545 wire wheels!..1,595 
2 Coupe (R.S.) 
wire wheels). .1,545 
MARMON—16-Cyl 145 W. B 
§ Sedan 5,700,|2 Con. Coupe 5,850 
2 Coupe ‘(R. S.'.5,700'7 Sedan 5,900 
§ 2-dr. Coupe 5,800'5 Con. Sedan 5.950 
5 Cl Cpl. Sedan.5,800 7 Limousine 6,100 
NASH—6-cyl. 116. W. B 
Big Six Moedels 
2 Coupe 777.5 4-dr. Sedan 840 
5 4-dr. Town 15 2-dr. Con. Sedan .935 
Sedan : 2) 
4 Coupe ° 825 4 Con. Roadster 895 
NASH—#-cyl. 121 W. B 
Standard Eight Models 
2 Coupe 965 5 4-dr. Sedan...1,015 
5 4-dr. Town 4Con. Roadster.1,055 
BOGAN .ocre § 2-dr. Con 
4 Coupe Sedan 1,095 


NASH—k-cyl. 128 W. B. 
Special Twin Ignition Eight Models 


2 Coupe 1,270'5 4-dr. Sedan...1.320 
4 Coupe 1,320'5 Victoria 1,395 
4Con. Road 1,395|5 4-dr. Con 

Sedan 1,475 


NASH—S-cyl. 133 W. B 
Advanced Twin Ignition Eight Models 


5 4-dr. Sedan...1,595'5 Victoria 1,785 
4 Coupe 1,695|5 4dr. Con 
4 Con. Roadster .1,795 Sedan 1,875 


NASH—S-cyl 142 W. B. 
Ambassador Twin Ignition Eight Models 









5 4-dr. Sedan...1,855'7 Limousine 2,055 
5 4dr. Brough... .1,855'7 Sedan 1,955 
OLDSMOBILE—6-cyl. 11642 W. B. 
F Models 
_ 2 dr. Sedan .....875/4 dr. Sedan 955 
795 Bus Coupe ...875'Con Roadster 955 
Sport Coupe ...925' Patrician Sedan 990 
OLDSMOBILI Ww, B. 
L 
2 dr. Sedan 975'4 dr. Sedan 1,055 
Bus. Coupe ....875,Con, Roadster 1,055 
Sport Coupe 1,025|Patrician Sedan.1,090 


PACKARD—%-cy]. 128 W. B. 





Light Eight 
5 Sedan ..1,750|2-4 Coupe Road..1,795 
5 Coupe Sedan. .1,795| 2-4 Coupe 1,795 
PACKARD—8-cyl. 130 W. B. 
(Standard Eight 
5 Sedan sata 2,25 


(Recent price changes in bold face) 


is one basic reason for its defeat.! 153,642. 


| 
Replacement parts are stocked by| The rebate problem—Now fig- 


one’s best judgment and experience, | exceedingly involved book- 
manufacturers, 
repair shops and other outlets 


to insure records necessary for jus- 


of parts for 
of vehicles on stocks that 


and even up to ten years be- 
returned 


transportation 


and this 





government 


railroad: 
steamship 
frigerators 
plumbin; 








PACKARD—8&-cyl 
(Standard 





rACKARD—8& 





PACKARD—8&-cyl. 117 W. B 


PACKARD—Twin 





rACKARD— 


PACKARD—8-cyl. 112-145 W 








rACKARD—Twin 








PEERLESS—38-rcyl 


PEERLESS—8-cyl 


3,035 7 Limous 





ARKRROW—*1 





ARROW—53 
{5 Club Sedan 
3,650 5 Toure: 





.. 4,29515 Club 


ARROW— 


ARROW—5I. 


Town Brougham 


‘leather back) 
Town Cabriolet 


Brougham 


PLYMOUTH—t-cy! 





PLYMOUTH—4-cyl. 


TIAC—6-cyl. 





.715,5 Custom Sedan 
PONTIAC—V-38. 


w 


9 


REO—MODEL 
Flying Cloud 
Convertible 


REO—-25. 








& 





| 
placement parts, 6,971; a total of|concrete, steel and all other replace- 
;ments for building repairs, type- 


writers, adding machines—in fact, 
everything that needs replacement 
parts? That would be equitable and 
just as logical as a tax on automo- 
tive repair parts 

“A general tax: Levy some tax 
generally applicable against the 
whole business of the nation, a tax 
fundamentally and essentially fair 
by and large and to all concerned, 
including the automotive industry; 
and then let those who can't see the 
broad and equitable justification of 


t 
] 
i 


such a vy yell their heads off while 


you gentiemen rest assured that the 
business people of the land as a 
whole will quickly acknowledge that 
our public servants hardly could 
have been fairer in such a wide- 
spread application in their efforts to 
olve thi budget balancing prob- 


lem 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





REO ROYVALE—s-cyl mit Ww B 


« Victor 1,385! Coupe 1.785 


reo ROVALE—8-cy! ns W. B 
Custom Models 


Sed: 2,445 Cor Coupe 2,445 


oupe 2.445 
ROCKNE—6-65 €-eyl i Ww. B 
Standard Models 


15 Sedan 635 
! 594'Conv. Rowdste 675 
Coupe 620:'Conv. Seduai 695 


ROCKNE—6-65.  6-ey! 110 W. B 
De Luxe Models 








2 Coupe 630 5 Scdan 680 
* h 640'Conyv. Roadster 720 
Coupe 665 Conv. Sedan 740 


ROCKNE—6-735.  G-eyl 14 WW. iB 
Standard Models 





2 ¢ me 6£5\Conv. Roadster 775 
4 Coupe 720 Conv. Sedan 795 
Sedan 7238 
ROCKNE—6-75 f-cyl 14 W. B 
De Luxe Models 
Coupe 730|Conv. Roadster 820 
4 Coupe 765'Conv. Sedan 840 
edan 780 
STUDEBAKER—6-cyl. 117 W. B. 
Coupe 840'4 Regal Coupe 995 
Coupe 890'5 Regal St. Regis 
» St tegi Brougham 1,020 
Broughan 915.5 Regal Sedar 1,020 
Sec 915'4 Regal Con 
4Con. Roadster. .915 Roadster 1,020 
> Regal Coupe 945'5 Regal Con 
Con. Sedan 985 Sedan 1,090 


STUDEBAKER—#8-cyl. 117 W. B 
Dictator Models 
980'4 Regal Coupe 1,135 
1,030 5 Regal St. Regis 
Brougham 1,155 
1,050 5 Regal Sedan 1,155 
1,050'4 Repal Con 
































tr..1,050 Roadster 1,155 
upe. .1,085'5 Reg Cor 
Con. Sedan 1,125) Sedan 1,230 
STUDEBAKER—8-ceyl. 125 W. B 
Commander Models 
Coupe 1,350'5 Regal Sed 1,550 
45 4 Regal Con 
4° Roadster 1,550 
»>Con. Sedan ,...1,560 
445 5 Regal Con 
455 Sedan 1,665 
Brougham 1,550 
STUDEBAKER—4-cyl 5 WW. O#B 
President Models 
+ Cou} 1,690'4 State Cor 
» St. Regi Roadster 1,855 
Brougham § Con. Sedan 1,880 
Sedan 7 Sedan 1,890 
+ Con Roi 5 State Con 
4 State Coupe Sedan 1,985 
9 State St Limousine 1,990 
Brougham 7State Sedan. ..1,995 
5 State Sedan 1,855|7 State Limou 2,095 
STUTZ—6-cyl. B 
LAA Serie 
sedan 1,620'2 Coups 1,620 
Coupe .-1,620'Club Sedan 1,620 
STUTZ—8-cyl. 13442 W. B 
SV-16 Standard 
Coupe ........2,695/2 Coupe 2.995 
Sedan . ..-2,995|Club Sedan 3,095 
STUTZ—8-cyl. 1341: W. B 
SV-16. Custom 
Sabriolet Coupe.3,345|4 Speedster 
2 Speedster 3,495 ‘Tonneat 
rorpedo Speed- Cowl) 3,795 
ster 3,595 
STUTZ—8 cyl. 145 W. B. 
SV-16 Custom 
7 Sedan 3,895'7 Limousine 3.$ 
7 Speedster . 3,895 Cab Coupe 3 
5 Sedun 3,895'5 Con Sedan 4,: 
STUTZ—8&-cyl. 15442 W. B 
DV-32 
Coupe 3.695\2 Speedster 4.495 
5 Sedan 3,995 Bearcat 4,595 
2 Coupe ..3,995'4 Speedster (Ton 
Club Sedan ....4,095 neau Cowl) 4,795 
Sab Coupe 4,345 
STUTZ—S-cyl. 145 W. B 
DV-32 
Sedan 4,895'7 Limousine 4,995 
Speedster 4.895,Cab Coupe 4.995 
Sedan 4.895 5 Con Sedan 5,395 


STUTZ—S8-cyl. DV-32. 116 W. B 


Super Bearcat 5,895 


WILLYS-OVERLAND—f-cyl, 113 W. B. 









Model 0 
Roadster 415'4 De L. Roadster 4595 
2 Coupe 5305 Sedan 610 
Coach 5 Sp. Sedan 630 
Coupe (R.S.) 5 Cust. Victoria .645 
5 Cust. Sedan 665 


WILLYS-GVERLAND—8&-cyl. 121 W. B 
Model 8-88 


Roadste) 730\Spl. Sedan KS 
OS er 780'4 De L Roadster 1010 
oo” aaa #105 Custom Sedan 1036 
Sedan $30 Cust. Victoria 1030 


WILLYS KNIGHT—6 cyl. 115 W. &. 
Model 95 
Coupe 145\4 Coupe 175 





5 Coach Sedan V5 
WILLYS KNIGHT—6 cyl. 121 W. B 
Model 66 D 

Vie Custom 5 Cust. Sedan 1,295 


Coupe saaneeee 
*Over-all length of chassis instead of 


wheel base 








6 


G. M. DROPS SAVINGS 
PLAN FOR PRESENT 





(Continued from Page 1) 


but not more than $300. At the 
end of each year the corporation 


paid into the fund 50 cents for each | 
dollar to the credit of the employee. | 


The employee's payment drew in- 
terest at 6 per cent, while the cor- 
poration’s contribution was invested 
in its common stock. At the end of 
five years the proceeds were paid to 


the employees, There are provisions | Ryick 32-80 
for withdrawals before each series | 


of the fund matures. 
The following table shows pay- 
ments under the plan in the last six 


years: 

Class Value of *Number of {Pro Rata 
Maturing. Distr'n Participants Value 
1931 $7,862,459 30,022 $661.71 
1930 . 8,706,937 20,009 1,054.16 
1929 . 8,681,001 15,177 1,447.00° 
1928 .. 14, 189,688 13,033 2,680.00 
1927 5,216,395 9,342 1,277.00 
1926 8,261,232 8,623 2,233.00 

*At maturity Value at maturity of 


@ach $300 saved by employee 

The corporation reserved the 
right to modify or entirely repeal 
the plan at any time, or to dis- 
continue the receiving of payments 
under it, either temporarily or per- 
manently. No modification of the 
plan, however, may in any way af- 
fect the rights of the employees in 
so far as they may apply to pay- 
ments made therefore. 

The corporation has twice cut the | 
dividend on its common stock this 
year. In February, the annual rate 
was cut from $3 to $2 a share, and | 
on May 4 the rate was reduced} 
to $1. 

In the first quarter of this year, 
the corporation earned $9,693,027, 
equivalent to 17 cents a_ share,| 
against $28,999,409, in the first quar- | 
ter of last year. Owing to the con- 
traction in earnings, there was no 
bonus payment in the first quarter 
to executives of the corporation, who | 
are entitled to 10 per cent. of the| 
net profit after deducting 7 per | 
cent. of the nev 


FINANCIAL NEWS 


DU PONT DE NEMOURS 

Wilmington, Del., May 17.—Direc- 
tors of E. I. du Pont De Nemours & 

_€o, have declared a quarterly divi- | 
dend of 75 cents a share on the $20 | 
par value common stock, against $1} 
previously paid. This is payable on | 
June 15 to stockholders of record 
of May 25 

The regular quarterly dividend of | 
1'5 per cent., or $1.50, on the com- | 
pany’s debenture stock was declared, 
payable on July 25 to stockholders | 
of record of July 9. 

Announcement was made also of | 
a reduction of 10 per cent. in the| 
pay of salaried employees, effective 
on June 1. This is the second sal- 
ary cut made since the depression 
began. 


' 





MENGEL COMPANY 

New York, May 17.—Mengel Com- 
pany reports for quarter ended 
March 31, 1932, net loss of $183,159 
after interest, depreciation and mis- 
cellaneous profit and loss items, 
comparing with net loss of $14,426 in 
first quarter of 1931. 

Unfilled orders on March 31, 1932, | 
totaled $957,000. On April 31, 1931, | 


unfilled orders amounted to | 
$1,316,000. 

Current assets as of March 31,| 
last, including $680,316 cash, | 


amounted to $5,400,323 and current 
liabilities were $207,803. This com- 
pares with cash of $971,358, current 
assets of $6,841,365 and current lia- 
bilities of $952,445 on March 31, 1931. 


GLIDDEN COMPANY 

Cleveland, May 17.—Glidden Com- 
pany and subsidiaries (paints, var- 
nishes, etc.) report for six months 
ended April 30, 1932, net profit of 
$73,274 after charges and Federal 
taxes, equivalent after subsidiary 
preferred dividends to 89 cents a 
share on 69,000 shares of 7 per cent. 
prior preference stock. This com- 
pares with $39,856, or 33 cents a 
Share, on 74,443 shares of preference 
stock in corresponding six months of | 
previous fiscal year. 








CHECKER CAB MFG. CO. 
New York, May 17.—Checker Cab | 
Manufacturing Corporation and/ 
Subsidiaries report for quarter ended | 
March 31, 1932, net loss of $159,652 | 
after charges and taxes. 







to less than 1 cent a share on 433,477 | 





ter of 1931. 
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Passenger Car Equipment and Accessories 











































































































NE—North East Appliance Corp. 
Ste—Stewart-Warner Speedometer Corp. 
Wal—Waltham Watch Co. 

Var—Various makes. 


CLOCK 


Borg—The Geo. W. Borg Corporation. 
Elgin—Elgin Watch Co 
Jag—Jaeger Watch Co., New York city. 
Ster—Sterling Clock Co., La Salle, Ill. 
Thom—Seth Thomas Clock Co. 
Wal—Waltham Watch Co., Waltham, Mass 
*Optional. 
‘Extra equipment 
FUEL GAUGE 
AC—AC Spark Plug Co., Flint, Mich. 
K-S—King Seeley Corp., Ann Arbor, Mich. 
Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, N. Y¥., and La 
Crosse, Wis. 


LOCK 
Aut-L—Electric Auto-Lite Co., Toledo. 
BS—Briggs-Stratton Co., Milwaukee. 
Specialty Co., Holmesburg, 


Ele—Mitchell 
P 


a. 
DR—Delco-Remy Corp., Anderson, Ind. 
Her—Hershey Mfg. Co., Chicago. 
Hurd—Hurd Lock Co., Almont, Mich 
Oak—Oakes Products Corp., Chicago, Il, 
Sha—Shaler Lock Co., Milwaukee, Wis. 
Yale—Yale & ‘Towne Mig. Co. 


SPARK PLUG 


; This com-| ac_ac Spark Ptug Co., Flint, Mich, 
pares with net profit of $665, equal; Cha—Champion Spark Plug Co., Toledo, O. 


BATTERY 


no-par shares of stock in first quar- | DR—Delco-Remy Corp 
Ex—Electric Storage Battery Co 


Nat—National Lead Battery Co., St. Paul. 























K-S—King Seeley Corp., Ann Arbor, Mich. 
Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, N. Y., 
Crosse, Wis 
Ste—Stewart-Warner Speedometer Corp. 
Ster—Sterling Clock Co., La Salle, Ill. 


CIGAR LIGHTER 


*Cigar lighters in many cases are optiona! 
equipment, and are not standard on all 
models; the names of lighters shown in- 


and La 


makers. 
Cas—Casco 
Conn. 
NE—North East Appliance Corp., Roches- 
ter, N. ¥ 
‘Extra equipment 


SMOKING AND VANITY SETS 


GR—Grand Rapids Metalcraft Corp. 

Lin—Linden. 

VS—Van Sicklen Corp., Elgin, Il. 

Tern—Ternstedt Mfg. Co., Detroit, Mich. 

Cuno—Cuno Engineering Corp., Meriden. 
Conn 

Wood—Woodcraft. 

*Various makes 

§De Luxe models only 

"Using both Woodcraft and Van Sicklen. 


BODY FINISHES 


Ditz—Ditzler Color Co., Detroit, Mich. 
Duc—E. I. du Pont de Nemours & Co 
Philadelphia 


Products Corp., 





MIM—Pittsburgh Plate Glass Co. 
Mur—Murphy Varnish Co., Newark, N. J. 
Rin—Rinched Mason Co. 

Val—Valentine & Co., New York city. 
*Various lacquers used. 

*Using both Ditzler and Pratt & Lambert 
**Using both Duco and Valentine. 


dicate the makes supplied to various car | 


Bridgeport, 








Columbus, O. 
*Using both Hall or Guide. 
**Using both Corcoran and Brown. 


SAFETY GLASS 


LOF—Libbey-Owens-Ford. 

Dup—Duplate Corp. 

§Optional. 

‘Extra equipment. 

$Using both Libby-Owen-Ford and Duplate 
HEATER 

Kel—Kelch made by Grand Rapids Metal- 

craft Corp., Grand Rapids, Mich. 
‘Special equipment at additional cost, 


BUMPERS 


ASP—Alloy Stee! Products 

Bad—Badger Mfg. Corp., Milwaukee, 

Bif—Biflex Corp., Waukegan, Ill, 

Buck—See Cen. 

CG—C. G Spring and Bumper Company 

Cen—Central Brass & Fixture Co., Spring- 
field, O. Also makers of Buckeye bump- 
ers. 

Eat—Eaton Axle and Spring Co., 
land, O 

Gen—Genera! Spring and Bumper, Detroit 

Stan—Standard Stee} Spring Corp. 

‘Extra equipment. 

“Optional 

§Standard equipment at additional cost 

WIRE WHEELS 


| Budd—Budd Wheel Co., Detroit. 

MotoW—Motor Wheel Corp., Lansing, Mich. 

Day—Dayton Wire Wheel] Co., Dayton, O. 

K-H—Kelsey-Hayes, Detroit, Mich 

sUsies both Kelsey-Hayes and Motor Wheel 
orp. 

TNot standard equipment. 





Cleve- 





JB—The Jno. W. Brown Lamp Mfg. Co.., 





GENERAL BATTERY PLANT 
FINDS BUSINESS BRISK 
Newark, N. J., May 17—The Gen- 
eral Lead Batteries Company at 
Chapel Street and Lister Avenue, 
one of the largest manufacturers in 
the country of batteries for trucks 
buses, railways and passenger cars, 
is finding business brisk. An order 
for batteries. for automatic control 
of train doors and lighting purposes 
has just been completed. Following 
| the completion of this order the 
company received another contract 
|to supply a large number of bat- 
| teries to a public utility company in 
| this state. Thts-order will take some 
|time to complete and will keep the 
factory active for a number of 
| months. The firm manufactures 
| batteries known as the Titan and 
|the Durex. The casting, pasting and 
forming departments are working 
full time at present, according to A, 
H. Mustard, sales manager, 
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NAME AND E a » <i >| ee Si¥a cle a = ~ 
MODEL 3 o a to =| ef Seo 2/83 = by “ 
7 ¢ 7 i a Ela Fits s$/38 5 $ 3 
a 
n i w Sia >i s™ a - DB ae 2 _ a< 
Auburn 8-100 _— —|— — | Cha USL | — Cas | — —|— —|-— —|- | Fat Eat | Day *Del 
Auburn 12-160 | — = j= —|Cha USL{|—  Cas|—_ —|—  Cor|Cor —j— | Eat Eat | Dey _*Hou 
Austin ~ | NE No|K-S  BS|Cha USL |No __No| No No | Duc No|No No|No |Cen  Cen|No Own 
Buick 2-56 °  #| AC -~1AC  -1AC oe | AC No | — —|Duc Gui} Gui sLof;— |— — | K-H *Del 
Buick 32-60 AC —|AC — | AC DR | AC No | — — | Duc Gui| Gui §Lof|— |— — | K-H *Del 
} ac — | AC —}AC DR | AC —|— —} Duc Gui, Gui §Lof|— |— — | K-H *Del 
Buick 32-90 jac —{Ac — | Ac | AC mai — | Duc Gui | Gui_sLef|* i— ___ — | es “ba 
Cadillac 370B | AC Jag | AC DR|AC }#£ODR/| AC Cas | — —!— Gui} Gui LOF|— | Eat Eat | K-H *Del 
Cadillac 452 B | AC Jag | AC DR | AC DR | AC Cas | — —|— Gui|Gui LOF|— | Eat Eat | K-H *Del 
Cadillac 355 L | AC Jag | AC DR | AC DR | AC Cas | — a | — Gui | Gui LOF | — | Eat Eat | K-H *Del 
Chevrolet ;AcC  —|AC DR | AC *|AC | Tern — | Duc Gui | Gui §Lof|*  |fOwn Own | Own Del 
Chrysler 6 |— No | Yes —-|-— — | Yes Cas|No  No|— aio ee lv an eae fers. 
Chrysler 8 |— — | Yes -|- Wil | Yes Cas | No No | — —|— sDup/* |- oF = 
Chrysler Imp.8 |— Yes | — —|- Wil | Yes Cas | No No | — —|— sDupj;* |-— oe _ 
Chrysler Im. 8 Cus.| — Yes | — —|— Wil | Yes Cas | No No | — —i_ &sDun! * |— — | — ae 
Cord Front Drive | Ste No | Mot-M DR|Cha USL|Ster Cas|GR_—sSNo | Mur Ind | Ind  —J|No | ASP_ ASP | Day Hou 
De Soto Six =| NE _No|Mot-M DR/|AC Wil| Yes _—_—S'No | Yes Yes | Duc Cor|Hal $Dup|No | Yes Yes|— Del 
De Vaux 6-80 | Ste No | Mot-M Yale | Cha Nat | Mot-M No | No No| Duc JB|JB —|No | Gen Gen | MotoW Hou 
Dodge Six — + | AC DR | AC Wil | AC + | Vs —|Ditz Cor|Cor $|* |§8 § | Budd Del 
Dodge Eight | — +|AC  _DR| AC Wil | AC t | vs No | Ditz Cor | Cor 1° Eat Eat | Budd __Del 
| Essex Gr. Su. 6 | Ste — | Mot-M Ele | AC Ex | K-S —|— —|— JB|JB Dup|— |— — _MotoW *Mon 
Ford A | Own No| Yes Hurd |Cha Own | No = }s- — | Own Own|— Yes|— | Yes yes | — *Hou 
Ford V-8 | Own No | Yes Hurd | Cha Own | No ao | § — | Own Own/ — Yes |— | Yes Yes|— ‘Hou 
Franklin Airman | NE Borg | Yes — | Cha Nat|No  Cas|Yes Yes|** #=£—|—  LOF|No| Yes “Yes | No *— 
| Franklin V 12 | NE Borg | Yes —|Cha_ Wil| No Cas | Yes No | ** Yes | Yes Yes | No | Yes Yes | No *Yes 
| Graham 6 NE —|K-s Her | Cha Wil| K-S  No| Yes No|* Hal | Cor LOF | No |'ASP *ASP | MotoW Del 
(Graham 8 | Ste — | K-S Her | Cha Wil | K-S No | Yes No | * Cor | No $Lof|No |fASP *ASP | MotoW_ *Del 
Hudson Gr.§ | Ste. _— | Mot-M fle|AC Ex | K-S —|—  —|—  Hal| Hal Dup!— |—  —  MotoW ‘Gab 
Hupmobile 216 | Ste No | Mot-M Ele | Cha Wil | Mot-M No| VS No| Var Hal| Hal §Dup No | ASP ASP | Moto-W *Gab 
Hupmobile 222 | Ste No | Ste Ele | Cha Wil | Ste No | VS No | Var Hal! Hal §$Dup! No | ASP ASP | Moto-W *Gab 
Hupmobile 226 | Ste No | Ste _Ele Cha Wil | Ste Cas | VS No | Var Hal! Hal §Dup ! No ASP ASP | Moto-W *Gab 
La Salle 345 B | AC Jag|AC DRjAC  DR/|AC  Cas;— +—|—  4Hal| Hal LOF|— | Eat Eat | K-H “Del 
Lincoln V 8 NE Wal|K-S Oak | Cha Ex | Mot-M Cas|{ .|*  44Hal| Own $|No | Bif Bif|Own ‘Hou 
Lincoin 12 | NE Wal | K-sS Oak | Cha ; Ex | Mot-M Cas | { 1 } _ Hal | Hal ${|No |Gen Gen! Own *Hou 
Marmon 8-125 | NE ‘Jag |AC | DR|Cha Nat| AC _—,|GR—|* Cor;— —|— | Bat Bat | Day *Gab 
Marmon 16 | AC Jag | AC _ _DR | Cha Ex | Mot-M Cas | VS vs |°* Hal | — —_!i— Eat Eat | Moto-W *Hou 
Nash Big 6 | Ste No | K-S der | AC USL | K-S No | * "No |*  Cor| Cor §Dup|No Bad Bad | MotoW ‘Del 
Nash Stand. 8 | Ste No | K-S Her | AC USL | K-S No | * No | * Cor | Cor sDup | No Bad Bad ! Motow ‘*Del 
Nash Special 8 | Ste No | K-S Her | AC USL | K-S No | * No | * Cor | Cor §Lof | No | Eat Eat | MotoW ‘*Del 
Nash Ady. 8 | Ste Borg | K-S DR | AC Ex | K-S Cas | * No | * Cor | Cor &Lof | No | Eat Eat | Motow ‘*Del 
Nash Ambas. 8 | Ste Borg|K-S = DR | AC _ Ex |K-S __Cas|* No | * Cor | Cor §Lof| No | Eat Eat | Motow ‘Del 
| Oldsmobile F 32 | AC No | AC BS | AC DR | AC Yes | Tern. No| Duc Gui| Gui §Lof|— |Own Own | K-H “Lov 
| Oldsmobile L 32_!| AC e No | AC BS | AC DR | AC Yes | Tern No | Duc Gui! Gui §Lof — Own Own ! K-H _ *Lov 
| Packard Stan. 8 |NE Jag | K-S Yes | AC Pre | Mot-M Cas| Yes Yes |—  Hal| Yes LOF No | Eat Eat | MotoW ‘Del 
| Packard DeL. 8 NE Jag | K-S Yes | AC Pre | Mot-M Cas! Yes Yes  — Hal! Yes LOF | No Eat Eat | Motow ‘*Del 
| Packard Light 8 NE No | Yes Yes | AC Pre | Mot-M Cas | Yes Yes | — Hal | Yes Lof | No Eat Eat | Motow ‘*Del 
Packard Twin Six _Wal Wal | Yes __—Yes | AC ___Pre Mot-M Cas | Yes Yes Hal | Yes Lof | No Eat Eat | Motow *Del 
Peerless Mast. 8 AC Ster | Mot-M Yale | Cha Wil | Mot-M Cas |GR  No| Val Cor|Cor Dup,— Eat Eat | Day Gab 
| Peerless Cust.8 | AC Ster | Mot-M Yale | Cha _ _'Wil | Mot-M Cas | GR No ! Val Cor ; Cor Dup! — Eat Eat | Day Gab 
Pierce-Arrow 54 NE Borg | K-S Her Cha Wil K-S Cas | Wood Wood |* Gui| Gui Dup No | Bat Eat |K-H ‘Del 
Pierce-Arrow 52 | NE Borg | K-S Her | AC Wil K-S Cas | Wood Wood | * Gui | Gui Dup | No Eat Eat | K-H *Del 
Pierce-Arrow 53 | NE Borg | K-S Her | AC_ wil K-S Cas | VS vs | * Gui Gui Dup ! No Eat Eat | K-H *Del 
Plymouth NE? | Yes ‘Sha AC Wil | — -| Yes No| Duc Cor|Co sDup;— | Eat Eat't Del 
| Pontiac 6 AC No| AC DR | AC DR | AC No! Tern Tern | Duc Gui | Gui §Lof|— | Gen Gen |K-H ‘Lov 
Pontiac V-8 AC __No AC DR | AC ; DR | AC_ _No| Tern Tern | Duc Gui | Gui §Lof | — Gen Gen | K-H *Lov 
Reo “S” Ste No | K-S DR | Cha Wil | AC No| Yes No! - Gui No|No |CG CG MotoW Dei 
|Reo Royale Cust.' Ste Elgin | K-S DR ! Cha Wil | AC Cas | Yes No | 7 Gui | Gui i |No !CG CG | Motow Del 
Reo Royale | Ste No | K-S DR ! Cha wil | AC Yes | Yes No | t¢ Gui | Gui — | No CG CG ! Motow Del 
Reo 825 ; | Ste —!| K-S DR | Cha _ 7 Wil | AC Yes | Yes No | ¢ — | Gui t | No CG CG | Motow Del 
| Kuckne 6-65 Ste No |K-S  Aut-L | Cha Wil | K-S —|Yes No{*  Cor| Cor sLof|No | Eat. Eat |K-H Del 
Kockne 6-75 | AC | No | K-S_ Aut-L | Cha Wil|K-S_ — | Yes No | * Cor | Cor §Lof | No | Eat Eat | K-H Hou 
Studebaker 6-55 | Ste No | AC DR | Cha Wil | Ste No| Yes =—|* Cor, Gui. $|No | fat Eat | K-H Hou 
Studebkr Lict. 62 Ste No | AC DR Cha Wil | Ste No | Yes —/i|* Cor | Gui $| No | - - K-H Hou 
Studeb’r Com. 71° Ste No | AC DR ! Cha Wil | Ste No | Yes is Gui | Gui $ | No Eat Eat | K-H *Hou 
Studeb’r Pies. 91! Ste Borg | AC DR ! Cha Wil | Ste Cas | Yes — . Gui | Gui $ | No Eat Eat | K-H *Hou 
Stutz LAA | Ste Wal | Mot-M DR Cha Nat ,Mot-M Cas | No Lin | * Cor | Cor Dup|~* | Buck Buck K-H Gab 
Stutz MA | Ste Wal . Mot-M Her | Cha Nat | Mot-M Cas | Lin Lin | * Cor | Cor Dup/| — Stan Stan | K-H Gab 
Stutz MB " Ste Wal Mot-M Her | Cha Nat | Mot-M Cas | Lin Lin . Cor | Cor Dup| — Stan Stan | K-H Gab 
Stutz DV 32 ___| Ste Wal Mot-M _Her | Cha __ Nat | Mot-M Cas | Lin Lin | ° _Cor | Cor Dup ; — Stan Stan | K-H Gab 
Willys-Over. 6-90 | NE No | Yes Aut-L | Cha USL | No No | No No|— Yes | Yes §Lof | No |} ~ + |K-H Mon 
Willys-Over 8-88 | NE No| Yes Aut-L | Cha USL | Yes No | Yes No | — Yes | Yes §Lof | No i i | K-H Mon 
Willys-Knit, 66 D | NE Wal| Yes Aut-L | Cha USL | Yes Yes | Yes No | — Yes | Yes Lof | No ¢ + | K-H Mon 
Willys-Knt. 95 / NE No! Yes Aut-L | Cha USL | Yes No | Yes No | — Yes | Yes §Lof | No 7 + | K-H Mon 
| Pre—Pres-O-Lite Co., Indianapolis, Ind. STOP AND PARKING LIGHTS SHOCK ABSORBERS 
KEY TO ABBREVIATIONS Wil Willard Biareae matters Co. Cor—The Corcoran-Brown Lamp Co., Cin- | Del—Delco Products Corp., Dayton, O. 
USED IN THIS TABLE *Various makes—Exide, Willard, Delco- | asp dates tem ie ande ene Gab—The Gabriel Company, Cleveland. 
Remy and USL. | Hal—C. M. Hall Lemp Oo. Detroit, Mich eine te eel aie : & tn 
SPEEDOMETER HEAT INDICATOR | Ind—Indiana Lamp Corp. Connersville.| roe. Mich a a 
AC~—AC Spark Plug Co., Flint, Mich, AC—AC Spark Plug Co., Flint, Mich Ind | *Equipped with ride contro! 
| 
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~ Acoustical Treatment of 


Automotive Problems 


final 
William 
Company, 


installment 
Jack 
delivered 


the Pittsburgh section, 8, 


this 


installment 


air cleaners. 


I have 
tesy of one of 


A ren 


Mr, 


Jack 


through 
the well-known auto- 


of 


t} 


of a 


There is the wet-type of cleane1 


Burgess | with an oil reservoir, which is used 
before | extensively on -trucks and tractor 

E. In| There ar ome troubles with thi: 
discusses | type, as it difficult to retain the 
oil in the reservoir when the car is 

the cour- | operating at high speed, but this will 


undoubtedly be ted as further 


corre¢ 


mobile ympanies of one of their| work is done 

tests determine the value of an Several methods have been used 
air cleaner The cleaner was of the|for investigating in the laboratory 
conventional mesh-type which must the efficiency of a cleaner Ont 
be oiled for best rvice, The unit! method is as follows The cleaner 
was cleaned and oiled when the car) unit is installed in a large box. Air 
left factory was driven to,enters the box, passes through the 
the Coast and back with no/cleaner and out of the systen rhe 
Servicing on the unit. It was found|/air flow is regulated to give the 
that wear on the cylinder walls; necessary volume of air for the car 
was inch. The cylinders were|to operate at 40 miles per hour full 
rebored and equipped with over-/throttle. In tl case of an eight 
Sized. pistons and the car sent on|cylinder car in the 100 horse powe1 
the Second round trip. The driver|class, this is 175 cubic feet per 
was given ten cleaner units which | minute For a six-cylinder c: in 
had cleaned and properly oiled,|the seventy hor power cla hi 
with instructions to change these|is 120 cubic feet per minut rhe 
every 1,000 miles. On this trip ofjdust used for the tests has been 
10,000 miles the engine showed less;run through a 100-mesh screen 
than .002 inch wear on the cylinder | Seventy-five-thousandths pound are 
walls, This is a strong confirmation | introduced in the air stream during 
of the t that a dry-type of cleaner|the period of one hour. Correction 
is good only as long as it is cleaned|is made for the amount of dust 
and oiled properly In very dusty|which does not reach the eaner 
parts of the country, such as Texas,|The cleaner is then weighed and 
Idaho and some parts of California,|/the increase in weight is compared 
many the companies are selling| with the total welght of the dust 
service cleaners made with thicker|less the weight which failed to 
cleaner units This increases re- ‘reach the cleane) 

Striction and reduces the fuel The cleaning efficiencies and the 
economy, but it is necessary in or-| restriction of two makes in a typical 


der to avoid we 


Efficiency 


Restrictic 


Restriction on the 
of. an engine 
action of 
restrictions 
efficiency 
pressure 
the exhaust 
astrous 


side. 


, ’ 
ha ( 


aring 


out the 


dirty 


carburetor side 
metering 
large 


upsets the 
the carburetor 
reduce the 


of the eng 
which 


can 
side 


effect on 
With silencers and air 
ers combined as 


be 
would 
the 


they 


ine. The 
tolerated 
have 


are today, 


and 


motors 


volumetric 
back 
on 
a dis- 
carburetor } 
clean- 
the 


Make A Make B 

7 73 

eocceccecs 83 76° 
13° water 0.4" water 
eesceeee ] wate! 0.8" water 
carburetor side Large openings to 
the carburetoi permit low fre- 
quencies to readily traverse the 
system and couple to the atmos- 
phere, giving rise to very objection- 
able intake noises. Forcing low 


frequencies to traverse a long pipe 
of small diameter is one of the best 
means of preventing the coupling of 


low frequencies to the air. To make 


restriction of the combined units 
must considered. as it is this|the air traverse this also, which, ol 
that the engine has to work against, |Course, it must do in the opposite 
In general, the restriction of clean- | rection, is asking too much of the 
ers is considerably less than the|¢€ngine and other means must be 
restriction of silencers. As withthe | Sought to permit the air to pass in 
exhaust, on the intake we have the |9ne direction and to prevent the 
same balance of conditions between |S0Ound from passing in the other 
Silence and power loss. If anything, A typical restriction test on vari- 
the problem is more acute on the/0US center diameters in straight 
»through intake silencer: 
Center Tube Restriction 
80 H.P. Engine 100H,. P. Engine 

1 8 wate! 

BEA’ |p saeeanvahwsadaueeenacaseacas wed 6 ” water 9 water 

1% canennstnsoenadeKeeeeeataniaes eee 459” Water 744” water 

, Somer rrerereere eer ee ree Trees Te amon ecm wate! 


THE BRADLEY PRODUCTS 
glare visor, 
driver from 
in daytime driving. 


Queso 





COMPANY 
which is placed inside the car to shield the eyes of the 
headlight glare or 
The 
that permits it to be moved to any desired position and when not 
in use it can be pushed up to the top of the car so that it is com- 
pletely out of the way. 


ftom the 
visor is attached by 





is putting out a new anii- 


rays of the sun | 
of a bracket | 


dazzling 
means 


to the finish 


AIR COMPRESSOR AS 
POLICEMAN 


Air 


“silent 


compressor: 


policemen.” 


are 


now 


being 


} junction 





with a 
traffic light on 
busiest corners. When the light is | 


about to change, the air from the | 
compressor blows a police whistle. | M 


“stop” 
one of 


and “go” | 
the city’s 


used to increase the efficiency of | since this can be heard a block/has acquired the 
In Ottawa, 
Canada, a De Vilbiss NC air com- 
pressor is being operated in con- 


away, it is very effective in calling | facturing rights from the patentees, 
the attention of motorists to the|C. A. Rynearson and T. N. Hemp- 
hill, both of Des Moines, Ia. 


traffic signals. 


| 
service 


| free 


| driver 
is actually 
+. : = ee : | motor 
The visors range from $1 to $2.25 according 


; becomes 


free 


RETAINER SERVICE 
BOARD 


a ee er te ce 
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een ee 


(ATIONAL 
OIL 7 Gl Gnek SE RETAINERS 


Se 





National Motor Bearing Company, 
manufacturers of National oil and 
grease retainers, announce a new 


National retainer service board as- 


thirty-cight pairs of 


These 


soriment of 
most-used retainers. retain- 


ers are mounted on 


hooks on a 22 in. by 38 in. 


color, five-ply laminated board. 
This sales booster, handy 


rack retains all the fast moving 
numbers for popular makes of cars 
Two of each number, covering rear 
axles ‘inner and outer) and front 


wheels only Retainer numbers are 
printed on board to show identifica- 
tion and location of each set. A 
separate hook is provided to hold a 
catalogue. The board is free 
order for the retainer assortment. 
Total packing weight, twenty-six 
pounds. The company maintains 
warehouses in San Francisco, Chi- 
cago, New York city and _ Los 
Angeles. The line is sold through 
jobbers. 


DROP CENTER RIM 
TIRE TOOL 


It is almost impossible to handle 
a drop center rim without a device 
to hold it 
ion. 

A tool ha 


Manley Ma 


rigid in a vertical posi- | 


putting out a new catalogue cov- | machine which has automatic con- 
ering both single and double spindle} trol of size for each wheel, thus 
jautomatic surface grinders. This/| definitely controlling the amount of 
|twenty-page booklet is fully illus-| stock for the second wheel. This 
|trated, well printed and will be of |separates the functions of roughing 
| real interest to any one selecting| and finishing, so that each wheel 
equipment for machining flat sur-|can be selected to best perform its 
faces. The catalogue contains pic-' part of the work 
dealers who made the most money 
out of four-wheel brakes were the dealers 


been developed by the 


nulacturins Company 


that does just this It saves tme, 
keeps the rim from beings marred, | 
makes it unnecessary to remove hub 
ceps, and works equally well on wire | 
wheels, artillery wheels, disc wheels 
and the small wheels for doughnut | 
tire 

This tool has beer thoroughly 
tested in actual service and will be 


velcomed by ever garage and 

station in the country 

It is known as catalogue No. 907| 
’ 


drop center rim tire tool | 


NEW FREE-WHEELING | 
INSTRUMENT | 


An instrument cd ned to be an} 
addition to all free wheeling cars is| 
now being manufactured by the | 
New Monarch Machine and Stamp- 
ing Company. Through means of a} 
tell-tale light on the instrument 
panel, the complete operation of the 
wheeling unit is made visible 
to the driver. 

This instrument inform: the 
as to whether or not the car 

free wheeling, if the 
stalled while free wheel- 
and if the car is in 
free wheeling or conventional posi- 
tion. Regardless of car speed or 
throttle position, when the car speed 
greater than the motor 
speed, the ruby tell-tale light in- 
forms the driver that the car is 
wheeling. The New Monarch 
and Stamping Company 
exclusive manu- 


has 
ing or idling, 


Machine 


| 
two- | 





thirty-eight | 


retainer | 


with | 
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THE TYCOS heat control which was recently described in Automo- 


tive Daily News 


BLANCHARD MACHINE a 7 ee text ae 
of the Blanchard two-spindle auto- 

CATALOG matic surface grinder No. 16-A2, 

| which was first presented to the 


The Blanchard Machine Company | trade about a year ago. This is the 


handling the cars which had them first... 
and the dealers who talked about them when 


e It has been the same story right down the 


the on their competitors. 


they jump 
line of all automotive developments. ¢ It is 
true of Safety Glass today. If you have L-O-F 
Safety Glass as standard equipment — and 
sell that fact to your prospects —or if you 
stress the ease and economy with which L-O-F 
Safety Glass can be obtained optionally — 
you have an advantage that is unquestion- 
ably worth money to you. It is good business 
to capitalize upon something the public wants 
when you can supply it more readily or more 
can. 


your 


than competition 


economically 





rOLEDO, O., 


manufacturers of High 


LIBBEY -OWENS: FORD GLASS CO., 
est Quality Flat Drawn Wiatow Glass, Polished Plate Clase aud Safety Glass; 
also distributors of Figured and Wire Glass manufactured by the Blue Ridge 
Glass Corporation of Kingsport, Tennessee . L-O-P Safety Glass is used by 
Packard, Graham, Studebaker, Franklin, Reo, Willys, Willys-Kuight, Ford, 
Cadillac, LaSalle, Lincoln and Naeh, It is also used in Dietrich and Le Baron 
Custom Bodies, Reo Speed Wagons, Twin Coaches, Brill Trolley 
Cincinnati Trackleses Trolley Coaches, Bender Bus Bodies, Hackney and 
Springfield Schoo) and Passenger Bus Bodies, White School Buses, 
York-Hoover School Bus Bodies, Aircraft, Gar 
Wood Boats, Matthews Cruisers and RKunabouts 


Buses, 


Stinscon and Stearman 


Chris-Craft Cruisers and 





LIBBEY: OWENS: FORD 
SAFETY GLASS 
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of 82,400 yearly Buy Cars 
Costing from *800 to $1700 


One lerge manufacturer of popular priced automobiles—ranging in price 
from $800 to $1,700—in an analysis of every purchaser of their cars on 
time payments found that the average yearly income of the buyer was only 
$2,400. 


This manufacturer altered his advertising program. Also, he now con- 
siders a used car market, where sales prices average $400, as an excellent 
market for his cars. With sales zooming, he hadn’t thought much about 
markets. But now, with sales curves dipping into the valleys, he is think- 
ing only in terms of markets where his advertising dollars can deliver 
greatest sales results. 


Unusual times call for unusual sales efforts. If you are a manufacturer 
of medium or low-priced cars, perhaps your answer to sustained sales may 
be found through advertising in The Evening Graphic—where, for years, 
dealers have placed more used car display advertising than in all morn- 
ing and Sunday papers combined. As a matter of fact, during 1931, one 
hundred and seventeen dealers placed 22,826 individual used car display 
advertisements in the columns of The Evening Graphic—representing 30°. 
of the used car display advertising lineage placed in all New York news- 
papers—Morning, Evening and Sunday. 


If readers of The Evening Graphic will buy used cavrs—won’t they likewise 
buy new cars, if the proper appeal is made? We think so. For example, in 
one issue T he Evening Graphic carried used car display advertisements 
listing 377 cars at a total retail sale price value of $139,000. Thirty-six dif- 
ferent makes of cars were offered at prices ranging up to $1,625. 


Here, then, is a ready-made “motor-conscious” audience, ready to be con- 
verted to the “new car” appeal. Manufacturers of cars in the medium and 
low-priced class should bear this in mind in planning their New York ad- 
vertising—particularly now when they seek new avenues to sales— and de- 
mand a bigger performance from their advertising dolla 


EVENING GRAPHIC 


New York’s Only Eve Tabloid Newspaper 
350 Hudson St, New York City 


ing 


All cars, whether large or small, 


old or new, have one need in 


common—FUEL to them 
and OIL to lubricate them. In 


which 


run 
selecting media through 
to promote the sale of petroleum 
products, then, the sole consid- 
eration of the advertiser must be 
in what degree the readers of a 
publication own automobiles. 
GRAPHIC readers own them— 
New York’s Used Car Dealers 
have selling thou- 


been them 


sands of automobiles through 
this paper each year. 


the fact that 


That, plus 
The Graphic has 
never been subjected to a domi- 
nating campaign for any one 
brand of gasoline or oil, consti- 
tutes an opportunity no sales- 
minded advertiser can afford to 


overlook at the present. 
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a 
A Virgin Market 
for Gasoline and 
Oil Advertisers! 
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